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Trump’s Budget
Beefs Up The Irs
IRS to Get $15 Billion
Over 10 Years

T

he Trump Administration’s proposed Fiscal Year
2021 budget presents historic cuts in federal
spending, but the IRS is not one of them. The
2021 budget proposes to spend $4.8 trillion for all federal
programs and activities. As discussed in the article
below (see: TWO CHEERS FOR TRUMP’S BUDGET),
non-defense spending will be reduced by a proposed 5%.
But the IRS will see an increase to its budget of about 4%,
and with that, an increase in staff positions.
The plan proposes $12 billion to run the IRS in
2021. As part of that, the IRS would be granted $400
million in “cap adjustments.” This is spending that is allowed above the limits in the 2019 budget agreement
because of the potential to generate revenue. This
money would be used to add about 1,700 new employees to the payroll.
Other elements of the budget plan affecting the
IRS include:
• Increasing the oversight of tax return preparers,
• Beefing up collection enforcement,
• Increasing audits,
• Expanding IRS authority to “adjust” tax
returns without issuing the required Notice
of Deficiency,
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• Speeding up information return filing deadlines, and
• The ever-present, “tax systems modernization.”
The Administration claims the appropriations and
the cap adjustment will generate additional net revenue
of $64 billion over 10 years. If their numbers are correct,
the enforcement initiatives are expected to generate
roughly $5 of new revenue for every $1 in IRS expense.
Whether this is true, of course, remains to be seen.
What is conspicuously absent from the budget
proposal is the idea of spending any money on taxpayer
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assistance services. I have documented quite at length
in this newsletter over the past couple of years that the
IRS is shutting nearly all available doors when it comes
to outreach to taxpayers in the areas of education and
front-end assistance to those trying to comply.
The tax code now consists of more than 4 million words and was changed more than 5,900 times
since 2001. Given that, and the fact that the process of
changing the tax law has become a “sport” for Congress, it has never been more important to fund these
critical education and assistance services. This is especially true given that the Taxpayer Bill of Rights, codified
at §7803 of the Internal Revenue Code, expressly states
that taxpayers have the right to “be informed,” to pay “no
more than the correct amount of tax,” and to have a “fair
and just tax system.” Code §7803(a)(3).

“Dan Pilla probably knows more about the IRS than the commissioner of the IRS.
His work is the ﬁnal word on IRS issues.” — Associated Press

Dan Pilla’s

The Complete Guide
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Featuring How-to Information
You Can’t Get Anywhere Else

Daniel J. Pilla
Foreward by Dr. Ronald R. Mueller, MBA, Ph.D.

We must also realize that the greatest gains in revenue never come from enforcement. The fact is that
98% of all federal revenue is paid by taxpayers without
the need of enforcement actions. Citizens do not want
to get sideways with the IRS. They would much rather
pay their taxes than face enforcement action and the
hassle and anxiety that go with it. The more educated
they are on their duties—and the simpler the tax law
is—the more likely they are to pay in full and on time.
The hard reality is that it is much cheaper to teach
people to comply than it is to enforce collection. The
enforcement mantra is misplaced. It has been for decades. And in my opinion, the concept becomes more
antiquated every time Congress stirs the pot with tax
law changes.

Introducing, Dan Pilla’s
Small Business Tax Guide

NOW AVAILABLE
FOR IMMEDIATE
DELIVERY

More than half a million new businesses are started every year by creative, energetic people looking
to capitalize on their ideas and ingenuity. Unfortunately, only about 3 out of 10 last more than two years,
and only about 50% those make it five years.
A key reason small businesses fail is because of IRS problems. The tax code heaps a mountain of reporting,
payment and compliance obligations on small businesses that most business owners don’t know anything
about. In fact, the Government Accountability Office once counted more than 200 distinct obligations
placed on the shoulders of businesses. Can you name all 200? Can you name even 20?

If not, YOU NEED THIS BOOK. And since the tax code was changed more than
5,900 times just since 2001, you need this book now more than ever.

It’s not enough to be the creative genius behind your company. You also have to keep your company out of trouble with the IRS. Don’t get
clobbered for violating tax rules you never knew existed. If you currently operate or intend to operate your own small business, you need this
important new book right now.

Available for Immediate Delivery

$39.95 plus P&H
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“I guarantee you that what you learn in this book is not taught
in even the best business schools in the country.” – Dan Pilla

High-Income People Are
Running From New York

Dakota have no
state income tax.
While Florida did
not make the top ten,
it too saw a net increase in movers into
the state, with total
inbound moves of 58.1%, compared to outbound moves
of 41.9%. Florida, likewise, has no state income tax.

Including the President of the United States

P

eople vote with their feet. There is no area where
this is truer than in state tax policy. Contrary to
Leftist propaganda, the Tax Cuts and Jobs Act
increased taxes on the top 20% of income earners.
One key way this happened is with the cap that was
placed on the deductibility of state and local taxes
(SALT). Those hit the hardest by the increases are
those who live—and thus pay taxes—in high-tax states
such as New York and New Jersey.
As a result, high-income people are running from
the likes of New York, according to the 42nd annual National Movers Study conducted by United
Van Lines. Eily Cummings, the director of corporate
communications at United Lane Vans, stated, “As the
nation’s largest household goods mover, our study
allows us to identify the most and least popular states
for residential relocation throughout the county, year
after year.” The study, released in January 2020, reported data from the year 2018.
This study shows that New York lost more residents than it gained in 2018. In fact, the top four states
with net losses in residency are New Jersey, Illinois,
Connecticut, and New York. Also on the list of losers are
Massachusetts and Michigan—all high-tax states.
Concerning New York, 61.5% of New York’s movers
left the state in 2018. Just 38.5% were moving into the
state. More than 41% of those who left earn $150,000
or more, the largest proportion among the five income
brackets in the study. By contrast, just 8.4% of nowformer New Yorkers earned less than $50,000, the
study reports.
It’s no surprise that the states seeing net gains in
family migration are those with a lower tax environment. The states seeing the greatest gains in inbound
residents include Idaho, Nevada, Arizona, South
Dakota, Washington, North and South Carolina. It’s interesting to note that Nevada, Washington and South
3
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EVEN TRUMP MADE A RUN FOR IT
Is that why President Donald Trump bolted from New
York? In October 2019, the President announced that
he changed his residency from New York to Florida.
First Lady Melania Trump also changed her state residence to Florida.
In a tweet in October, the President said,
I cherish New York, and the people of New York,
and always will, but unfortunately, despite the
fact that I pay millions of dollars in city, state
and local taxes each year, I have been treated
very badly by the political leaders of both the
city and state.
The White House didn’t confirm whether high
state taxes were a factor driving the move to change
his residence, but there’s little doubt he will cut his
state taxes as a result. New York State and New York
City impose a combined individual income tax rate of
about 12.7% for top earners. But Florida has no state
income tax. This fact has long lured high-income
people from high-tax states (such as Minnesota) with
attractive promises of beautiful sunshine, beaches,
spring baseball—and no state income taxes.
New York Governor Andrew Cuomo has been
whining for some time about the fact that people are
leaving his state in droves. As I said, they’re voting with
their feet. While Cuomo blames Trump and Jobs Act
for lost state revenue of $2.3 billion, Cuomo did nothing to reduce the tax burden on New York citizens.
Ironically, Cuomo knows that high taxes on the
rich cause them to flee. He said raising state taxes to
recover the lost revenue “would be the worst thing you
could do. God forbid if the rich leave.” The problem is,

that ship has sailed, and Democrat proposals will only
make matters worse.

DEMOCRATS PUSH “TAX CUTS FOR THE RICH”
The cap on SALT deductions hurts high-income earners in high-tax states because those folks do not get
a full deduction for all SALT paid in a year. Democrats
have been pushing hard to repeal the $10,000 cap and
otherwise concoct schemes to get around the rule.

The Democrat-controlled House Ways and Means
Committee held hearings last summer in support of a
bill to repeal the cap.
Ironically, more than 96% of the benefits of repealing the cap would go to the top 20% of income-earning
households. Leftists don’t seem to mind championing
this “tax cut for the rich” because it would help to keep
rich people in their high-tax states so they can continue to pay high state taxes.

IRS Defaults Accepted Offer
Ignores IRM Procedures in the Process
BY SCOTT MACPHERSON *

T

he Offer in Compromise (OIC) is one of the most
important tools we have in our tax resolution
arsenal. The OIC allows us to negotiate settlements on tax liabilities in a number of instances, not
the least of which is when a client is unable to pay in
full due to insufficient income and assets.
The ability to submit an OIC is controlled by statute.
Code § 7122 is that statute. While the statute affords
a person the right to file an Offer and grants the IRS
the discretion to consider an Offer, the statute does not
explain how to submit an Offer, and worse, there is no
Treasury regulation that explains how to submit an Offer
or how the IRS must evaluate and administer an Offer.
The regulation corresponding to the statute is
Treasury Regulation § 301.7122-1. The regulation defines four specific types of Offers. However, it does not
provide instruction on how to submit one, or how it is to
be evaluated for acceptance or rejection. And for that
matter, there’s no regulatory guidance on how one is to
be administered once it is accepted. For all the details
on the four types of OICs and how to submit one, see
Dan’s book, How to Get Tax Amnesty, chapter 12.
Instead, all those instructions are set forth in the
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Internal Revenue Manual (IRM), at parts 5.8, 5.19, and
8.23, and in Form 656, Offer in Compromise. See, e.g.,
In re Cole, No. 18-35182, 2019 WL 2139281 (Bankr.
S.D. Tex. May 29, 2019) (“The Code, however, does not
provide guidance on how to enter into an OIC or what
occurs once the IRS has entered into an OIC with a
taxpayer. Those procedures are found in the IRM.”).
One of the IRM rules regarding an accepted Offer is that the taxpayer must file all future returns on
time, and pay all future taxes in full and on time, for
the next five tax years, starting with the year the OIC is
accepted. This is the so-called “probationary period.”
If a taxpayer becomes delinquent during that time, the
OIC can be defaulted by the IRS and the tax that was
subject to the OIC is reinstated and becomes collectible once again. Future compliance is monitored by the
IRS’s Monitoring OIC Unit (MOIC).
If the MOIC Unit suspects that a taxpayer has
defaulted on an OIC, the unit will (ordinarily) make an
attempt to secure compliance. If the taxpayer fails to
comply with any requests for delinquent returns or
payments, the MOIC unit may default the offer. After
all appropriate letters have been sent and it has been

ORDER NOW
HOW TO GET TAX AMNESTY

ONLY
$39.9
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A Guide to the Forgiveness of IRS Debt
Including Penalties and Interest
Dan Pilla’s master work and national bestseller is now all new. It’s
been completely re-written from cover to cover, with all new information on your rights when dealing with the IRS. Dan’s book
includes detailed discussions on:
•
•
•
•
•
•
•
•
•

+P&

Collection Due Process Appeals
Negotiating Installment Agreements
How to Appeal all Collection Actions
A Guide to the Forgiveness of
IRS Debt, Including
Using the Office of the Taxpayer Advocate
Penalties and Interest
The Most Thorough Discussion on Negotiating
Offers in Compromise Ever Written
Curing America’s 8 Most Devastating Tax Collection Problems
What Every Taxpayer Needs to Know About the
Collection Statute of Limitations
How to Identify Important IRS Correspondence
How to Stop Levies Before They Happen
“Dan Pilla probably knows more about the IRS
than the commissioner of the IRS. His work is the
Dealing with Penalties, Including the
final word on IRS issues.”
Oppressive “Frivolous Submissions Penalty”
How to Release Wage and Bank Levies
Dan’s Definitive Guide to Discharging Taxes
in Bankruptcy
Including a Glossary, Table of Abbreviations and Detailed Index, and
Much, much more.
“There’s no such thing as a hopeless tax case.”
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This is the book that changed the face of tax collection forever. It is Dan’s work that forced the IRS to modify its penalty
assessment and abatement procedures, and it is Dan’s work
that forced the IRS to revamp its Offer in Compromise program
so beleaguered taxpayers now have a reasonable chance
to put their problem behind them. And, Dan was the first to
expose and prove unequivocally that federal income taxes
were dischargeable in bankruptcy—a fact the IRS lied about for
twenty-two years!
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How to Get Tax Amnesty is the seminal work on IRS
negotiations. If you are a taxpayer dealing with the IRS, or a tax
professional who interacts with the IRS on behalf of clients, you
simply must have this book. There is no more thorough treatise
on tax debt negotiations available anywhere, at any price, written
by a more experienced author than Dan Pilla—period. Dan is the
preeminent authority on IRS procedures.
As the Associated Press once said, “Dan Pilla probably
knows more about the IRS than the Commissioner of the IRS.”

800-346-6829
OR GO TO

WWW.TAXHELPONLINE.COM

“Because of you, Dan Pilla, I will never fear the IRS again.” Wayne W.

determined that default of the offer is the appropriate
decision, MOIC will input reversal codes to send the
compromised liabilities back to the collection stream
and close the OIC case as a default. See: IRM 5.8.9.4(3).
In my experience, that process is always followed.
The IRS never defaults an OIC without a written warning, including a deadline by which to cure the delinquency. In fact, to the IRS’s credit, on many occasions
I have gotten extensions on the compliance deadline
to avoid default.
The bad news is that this may not be the case anymore. The decision in In re Cole, supra, puts the Internal
Revenue Manual’s default procedures in doubt.
According to that court,
(1) the only instruction available to any party
on how to implement the compromise program is the IRM, and
(2) several provisions therein say to give a taxpayer a second chance, but
(3) the IRS does not have to follow those provisions of the IRM, and worse,
(4) a citizen has no remedy if the IRS does not
follow the IRM.
That is a very disturbing holding.
The Cole case arose as follows. Cole owed almost
$180,000 for years 2003-2014. He submitted an OIC
for $1,000 that the IRS accepted in January 2017. Per
that Offer, Cole had to pay the said amount within five
months, and he did so. As we all probably know, the
Form 656 itself states that the taxpayer must file all required tax returns and pay his taxes in full and on time
for five years after an Offer is accepted. The following
year Cole filed for an extension for his 2017 tax return,
making the due-date of the return October 15, 2018.
On September 15, 2018, Cole filed a Chapter 13 bankruptcy. Then, on the October 15 extension deadline, he
filed and paid in full his year-2017 taxes.
On October 29, the IRS filed a Proof of Claim in the
bankruptcy case asserting a right to repayment of the
entire tax debt as calculated before the compromise.
Cole filed an objection, arguing that per his OIC the IRS
6
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only had a right to the compromised amount, which he
already timely paid.
The IRS’s argument was that by paying his 2017
taxes late (not by April 15)—emphasis on “pay”—Cole
defaulted on his OIC. Because of that default, the provisions of IRM 5.19.7.2.20 (10-30-2018) kicked in. As
such, the IRS could claim the full amount owed.
Cole’s counter-argument, of course, was that he
did not default because he requested and was granted
an extension to file, and that he did file by that deadline, and (he argued) paying the tax when the return
is filed makes for a timely payment. But an extension
to file one’s return is not an extension to pay, the court
said. The tax is still due by April 15, unless the IRS
grants an application for extension to pay the tax, per
Form 1127.
In the alternative, Cole argued that his breach was
“minor” and “immaterial,” and per IRM 5.8.9.4 (01-122017) and IRM 5.19.7.2.19.1 (10-30-2018) the IRS was
required to try to secure compliance before defaulting
the OIC. The agency admitted that it did not do so.
Effectively, though not explicitly, the court held that
the IRS’s decision to treat the late payment, despite
the extension of the filing date, as defaulting the Offer
was a valid decision because, (1) the only instruction
book on this matter, which happened to be written by
the IRS, is not binding on the IRS, and (2) an extension
of the filing date is not an extension of the payment
date. As to that first point, the court accepted without
comment the following argument by the IRS:
The IRS counters that the IRM is “a mere internal guidance —it is not legal authority and it
does [not] confer any rights on taxpayers.” (ECF
No. 79 at 2 (citing Ghandour v. United States, 37
Fed. Cl. 121, 126 N. 14 (1997)). Although the
IRM sets out guidelines for the IRS, it is not the
law and “is not the basis to modify or add to the
plain terms of offers in compromise.” Cole at *3.
As to the second point, the court cited without elaboration IRM 5.19.7.2.19.4 for the distinction between
filing and paying. Isn’t it odd that the Court cites to the

IRM to show that the taxpayer made a mistake but blatantly ignores the IRM as to the IRS’s recklessness?
But, the court declined to reach the ultimate
conclusion on how to treat the IRS’s claim. With only
negligible analysis, the court said, “The IRS is entitled
to file a proof of claim in Mr. Cole’s case,” and then it
turned to the question of how much the proof of claim
should be. Cole at *3.
It did not answer that question, but instead passed
it downstream, so effectively the IRS’s determination
of a default was upheld. The court said:
The hard-fought issue between the parties
is misplaced. If Mr. Cole was in default, then
the IRS appropriately filed its claim for the full
amount of the taxes. Importantly, if Mr. Cole was
NOT in default, the IRS still filed the appropriate
claim because it is unknown whether there will
be a future default. The true issue is how to treat
the IRS’s claim. Those answers are likely found
in § 1322 of the Bankruptcy Code. The Court
expresses no view at this time on the proper
treatment of either a defaulted or a non-defaulted Offer in Compromise under a Chapter 13 plan.
Those issues are the meat of the dispute between the parties. Mr. Cole must propose a plan.
11 U.S.C. § 1321. That plan must treat the claims
against Mr. Cole. 11 U.S.C. § 1322. After Mr. Cole
proposes to treat the IRS’s claim, the IRS may
object to the treatment. 11 U.S.C. § 1324(a). Only
then will the issue be joined. Cole at *4-5.
In other words, it was okay that the IRS admittedly
failed to follow several IRM provisions that instructed
IRS employees to attempt to make contact with Cole,
investigate his late payment, and attempt to secure
compliance if in fact Cole was in default of his OIC. This
is so because failure to follow the IRM is unenforceable.
Further, because maybe in the future Cole will actually
default on his OIC, the IRS’s behavior will retroactively
all be okay anyway.
In reaching this bizarre decision, the Cole court distinguished In re Mead, No. 12-01222-8-JRL, 2013 WL
7
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64758 (Bankr. E.D. N.C. Jan 4, 2013), which on its face
would have decided the issue in favor of Cole. The
issue in Mead was, when a taxpayer/debtor receives
an OIC and then files for bankruptcy, can the IRS file a
claim for the pre-Offer tax debt or just the unpaid postOffer tax debt?
The Mead court held that the IRS can only file a tax
claim for the unpaid portion of the post-Offer amount.
It was a matter of first impression for the Mead court,
and the Cole court could not cite any subsequent case
on that question, so it remains still the “right answer.” It
should have answered the question in favor of Cole because the Mead court also pointed out that the IRM and
Form 656 are the only authorities explaining the Offer in
Compromise program. The court went on to say:
While the Internal Revenue Manual does not
have the force of law that the Internal Revenue
Code or the Treasury Regulations carry, the
principles enunciated by the manual are simple
contract principles. Mead at *2.
As the Mead court explained, the IRS’s position
directly conflicted with Bankruptcy Code § 525(a).
“When a court is called upon to interpret contract
terms, general contract principles dictate that the
contract should be interpreted in a way that avoids an
illegal result.” Mead at *4.
Cole also argued that the IRS was violating §
525 with respect to him, and his court took efforts to
distinguish the two cases. What the Cole court ignored
was the Mead court’s repeated recognition that an OIC
is a contract subject to contract law. As the Mead court
said in conclusion:
The logical interpretation, which would not
render the contract void and illegal, is that if the
taxpayer enters bankruptcy after the compromise has been entered but before all of the terms
of the contract have been satisfied, i.e., the compromise has not yet been paid off, the Internal
Revenue Service can file a proof of claim in the
bankruptcy proceeding for the unpaid amount of
the compromise. Mead at *5.

Said more simply: an OIC is a contract with part of
its terms found in the IRM. Thus, when a dispute arises
a court should enforce those contract terms. Put that
principle next to the several IRM provisions that direct
the IRS to attempt to make contact with a taxpayer
suspected of defaulting, investigate the matter, and attempt to secure compliance if in fact he is in default.
The Cole court should not have tolerated the IRS’s
hasty and premature determination of a default. Only

CLICK HERE FOR: THE 2019 DEFENSE
CONFERENCE AUDIO SET
2019 Taxpayers Defense Conference Audio
Set: Innocent Spouse.
Set includes audio and outlines. Audio available
as USB drive with MP3s. $149

Two Cheers For
Trump’s Budget
And a Big Boo for
Democrats’ Response
BY MERRILL MATTHEWS *

P

resident Donald Trump released his budget proposal for 2021, and we have managed to come
up with two somewhat lukewarm cheers.
First cheer. The budget at least recognizes the
government has a spending problem—a big one. “Unsustainable Federal spending is a serious threat to America’s
prosperity. Gross Federal debt is now more than $23
trillion. It is imperative that the Congress take meaningful
action to refocus Federal priorities and reign in spending.”
A Budget for America’s Future, pg 1; https://www.whitehouse.gov/wp-content/uploads/2020/02/msar_fy21.pdf.
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time will tell if this poor decision will encourage the
same misbehavior in the future. Sadly, it certainly sets
a bad precedent for the IRS to follow.
* Scott MacPherson is a an attorney licensed
in Arizona and California. He is the son of Mac
MacPherson, and thus a second generation member
of TDI/TFI.

CLICK HERE FOR LINK FOR ALL SETS
INCLUDING ONES AVAILABLE WITH
CONTINUING EDUCATION CREDITS.
Sets with educational credits $249

No argument from us.
Second cheer. The budget proposes significant
cuts in federal spending—along with a self-pat on
the back. “Overall, this Budget includes $2.7 trillion in
spending cuts—higher than any other administration in
history.” The administration goes on to say, “the Budget
meets the President’s directive to reduce nondefense
programmatic spending by 5 percent below the higher
2019 cap level.” Administration Presents President
Trump’s Fiscal Year 2020 Budget Request; https://www.
whitehouse.gov/briefings-statements/administration-presents-president-trumps-fiscal-year-2020-budget-request/.
Again, no argument from us.
Why the budget doesn’t get a third cheer. We
agree with the rhetoric, but is it realistic?
Spending still grows—a lot. The headlines say federal spending will grow $4.83 trillion in 2021 under the
Trump administration’s proposal—up $850 billion, or
21 percent, from when Trump took office, according to
the Wall Street Journal. https://www.wsj.com/articles/
professional-budget-wrestling-11581380386?mod=Morni

ngEditorialReport&mod=djemMER_h.
But as the Cato Institute’s Chris Edwards points
out, that figure is net of expected increases in tax revenue. The real spending increase—i.e., gross outlays—
is $5.41 trillion.
Revenue may be over estimated. The budget also
predicts the economy will grow by 2.8 percent this
year and 3 percent thereafter—much faster than the
Congressional Budget Office predicts.
However, the administration missed its 2018 and
2019 growth forecasts. Lower growth means less
revenue and larger deficits.
We certainly think a 3 percent growth rate is possible,
but it will likely depend on whether the president can conclude his trade wars, which have had a negative impact
on U.S. manufacturing and business investment.
Some cuts may be questionable. Many of the proposed cuts are Houdini-esque—like increasing IRS
funding by $15 billion over 10 years, which is supposed
to bring in an extra $79 billion in tax revenue. Other cuts
are in the “out years,” and experience has shown the out
years never seem to arrive. And, finally, budget “cuts” are
almost always Washington-speak for reductions in the
rate of growth—not actual cuts.
Why the Democrats get a big boo. Predictably,
Democrats received the budget with one big collective
howl. Speaker Nancy Pelosi responded, “The cruel and
shortsighted cuts in President Trump’s budget request
are a roadmap to a sicker, weaker America. House
Democrats will reject this toxic, destructive request
which would hollow out our national strength and fail to
meet the needs of the American People.” State of Nancy
Pelosi; https://www.speaker.gov/newsroom/31119.
In fact, entitlement spending under the Trump budget
is projected to grow by 54 percent over the next decade.
While Trump’s budget doesn’t have much chance
of passing in a Democratically controlled House, it does
set a marker for the upcoming election. Every Democratic presidential candidate wants to blow the lid off
government spending. Trump is proposing some modest reductions.
9
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Taxpayers will get to decide which direction they
like best.
* Dr. Merrill Matthews, Ph.D., is a resident scholar
with the Institute for Policy Innovation, a researchbased, public policy think tank. He is a health policy
expert and opinion contributor at The Hill. He also
serves on the Texas Advisory Committee of the
U.S. Commission on Civil Rights.

How You Can Ask Dan Pilla a Question
If you have questions or problems you’d
like Dan Pilla to address, please write to Dan at:
215 W. Myrtle Street
Stillwater, MN 55082
or e-mail to:
expert@taxhelponline.com
Write the word “newsletter” in the subject line.
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Donald MacPherson
Lawrence Stephens
Julius Janusz
Steven Klitzner
Darrin Mish
Thomas Buck
Thomas Buck
Glenn Miller
Patricia Gentile
Charles Markham
Manuel Mendoza
Thomas Quade
Daniel J Pilla
Chris Churchwell
Chris Ratcliff
Tom Zeiders
Mitchell Gerstein
Kenneth Eichner
Marc Enzi
Dionne Cheshier
Frank Rooney
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Ability Level
Attorney
Attorney
CPA
Enrolled Agent
Attorney
Attorney
CPA
CPA
CPA
Attorney, CPA
Enrolled Agent
Enrolled Agent
Accountant
EA, US Tax Court
CPA
Attorney
Attorney
CPA
CPA
Enrolled Agent
Enrolled Agent
Attorney
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Territory (City located)
AZ (Glendale)
S California
CA:Northern (Modesto)
CT (New Britain)
FL (Miami )
FL (Tampa)
FL(Zepherhills)
IA (Schaller)
IL (Loves Park)
MA (Chelmsford)
MA (Norwell)
MD (Bethesda)
MN (Roseville)
MN (stillwater)
MO (Joplin)
MO (St Louis)
OK, Tulsa
PA (Bala Cynwyd))
TX (Houston)
TX (Houston)
TX (Dallas)
VA (Arlington), MD & DC

Phone
800-BEAT IRS
800-BEAT IRS
(209) 543-0490
(860) 225-2867
(305) 682-1118
(813) 229-7100
(712) 210-2474
(888) 364-4496
(815) 282-0411
(800) 880-8388
(781) 659-6600
(301) 962-1700
(651) 481-7933
(800) 553-6458
(417) 781-1829
(314) 570-1299
(918) 743-2000
(484) 434-2041
(713) 781-8892
(281) 578-1040
(972) 514-1424
(703) 527-2660

Email
mac@beatirs.com
mac@beatirs.com
lhs@saccon.com
tax@jjtax.com
Steve@FloridaTaxSolvers.com
dmishesq@getirshelp.com
tom@buckcpa.com
tom@buckcpa.com
glenncpafish@aol.com
PGentileCPA@comcast.net
charles@markhamandcompany.com
mendoza@mendozaco.com
tjjq@comcast.net
support@taxhelponline.com
chris@chtaxgroup.com
chris@ratclifflawfirm.com
tom@tax-amnesty.com
mgerstein@isdanerllc.com
kde@kdepc.com
marc.enzi@taxss.com
dionne@cheshiertaxresolution.com
rooneyf@irsequalizer.com

